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Forward-looking statements 

Certain statements made in this presentation may include ‘forward-looking statements’. These 
statements may be identified by the use of words like ‘anticipate’, ‘believe’, ‘could’, ‘estimate’, 
‘expect’, ‘forecast’, ‘intend’, ‘may’, ‘might’, ‘plan’, ‘predict’, ‘project’, ‘scheduled’, ‘seek’, ‘should’, 
‘will’, and similar expressions. The forward-looking statements reflect our current views and are 
subject to risks, uncertainties and assumptions. The principal risks and uncertainties which could 
impact the Group and the factors which could affect the actual results are described but not 
limited to those in the ‘Risk Management’ section in the Group’s Annual Report and Consolidated 
Financial Statements for the year ended 31 December 2016. These factors, and others which are 
discussed in our public announcements, are among those that may cause actual and future 
results and trends to differ materially from our forward-looking statements: actions by regulatory 
authorities or other third parties; our ability to recover costs on significant projects; the general 
economic conditions and competition in the markets and businesses in which we operate; our 
relationship with significant clients; the outcome of legal and administrative proceedings or 
governmental enquiries; uncertainties inherent in operating internationally; the timely delivery of 
vessels on order; the impact of laws and regulations; and operating hazards, including spills and 
environmental damage. Many of these factors are beyond our ability to control or predict.  Other 
unknown or unpredictable factors could also have material adverse effects on our future results. 
Given these factors, you should not place undue reliance on the forward-looking statements. 
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33% 

30% 
31% 31% 

Q2 '17Q1 '17Q4 '16Q3 '16 Active Total

Q2 2017 results highlights 

Revenue $1,022m EBITDA margin 33% Vessel Utilisation Investment in growth  

NOI  $235m Liquidity   $1.5bn Awards and backlog 
additions 

Backlog  $5.7bn 

SURF 

i-Tech 

Renewables 

SURF 

i-Tech 

Renewables 

SURF 
i-Tech 

Renewables 

Net 
cash 

Unutilised 
RCF 

$141m 

$856m 

ECS 

Awards 

77% 68% 
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• Catcher, Premier 
• Culzean, Maersk 
• Callater, Apache 
• Western Isles, Dana 
• Montrose, Talisman 
• USC & Pipelay, Shell 
• SCIRM, BP 
• DSVi, Various 

• Coulomb Ph2, Shell 
• Holstein Deep,  

Freeport McMoran 
• Mad Dog 2, BP 
• Stampede, Hess 

• PLSVs, Petrobras  

• T.E.N., Tullow (JV Partner) 
• West Nile Delta Phase 1, BP 
• West Nile Delta  Phase 2, BP 
• West Nile Delta, Burullus 
• East Nile Delta, Pharaonic 
• Atoll, Pharaonic  
• Lianzi, Chevron 

• Bayu-Undan, ConocoPhillips 
• Dong Hae, Korea National Oil Corp. 
• EPRS, INPEX/Chevron 
• G1/G15, Oil & Natural Gas Corp. 
• Gorgon, Chevron 
• Persephone, Woodside 
• Sole, Cooper 

• Martin Linge, Total 
• Aasta Hansteen, Statoil 
• Maria, Wintershall 
• Mariner, Statoil 

• Beatrice wind farm, BOWL 

• Al-Khalij, Total 

Our Projects Worldwide 
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Subsea 7’s approach and strategy through the cycle  

Reduce capacity, invest in capability and technology 

ECS acquisition/ 
Middle East 

SHL acquisition 
Renewables 

Investment 
technology 

Cost reduction 
programme 

$550m savings 

Cost reduction 
programme 

$350m savings 

Investment in 
vessels 

Four PLSVs 
Seven Arctic 
Seven Kestrel 

Global alliance 
with OneSubsea 

Global alliance 
with KBR/ 
Granherne 

Investment in 
new rigid reel-

lay vessel 
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Market leading portfolio 
of riser systems 

Developing flowline solutions 
enabling optimum field 
architecture – Flow assurance  

Enhancing Pipeline Bundle 
technology solutions for the 
global market.  

Integrating compact subsea  
processing systems into our solutions 

Developing LOF services, products 
and solutions for the future 

Our Strategic Technology Programmes 
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Future investment in reel-lay capability 

• New high specification reel-lay vessel to join 
Subsea 7’s fleet in 2020 

• Supports newest flowline technology, including 
pipe-in-pipe systems and electrically trace 
heated flowlines 

• Designed for efficient and cost-effective pipelay 

• Meets market demand for long tie-back projects 

• Disciplined capital management, estimated cost 
less than $300m Seven Navica will be retired 
from reel-lay operations when new vessel 
arrives 

 

 

New vessel 

Seven Oceans 

Seven Navica 
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Engaging with clients early to deliver value 

Project from client’s perspective 

Concept Pre-FEED FEED Execution LOF 

Budget 
uncertainty 

Gate 1 

Earlier reduction of project 
budget uncertainty envelope 

KG7 enabled earlier 
sanction 

Assurance of 
delivery within FID 

boundaries 

FID 

Traditional sanction 
timing 

Faster progress to approval gates  
= Accelerated project development 

Gate 2 
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Subsea Integration Alliance 

+ = 

Pore-to-shore perspective  Reduced cost and risk Enhanced production 
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Our integrated solutions 

• Projects recently awarded: 
– Mad Dog 2 project, US GoM 
– Otter project, UK 
– Dalmatian project, US GoM 

 

• Numerous engineering studies 
– Doubled in number since 2015 
– Opportunities worldwide 
– Independents, IOCs and NOCs 
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Our Partnerships 

• We have partnered with some clients 
in an extension of our collaborative 
approach to client engagement 

• Engage early and develop long-term 
collaborative relationships with mutual 
benefits 

• AKER BP frame agreement is an 
innovative solution with shared risks 
and rewards ODA project awarded in Q4 2016 

by Centrica, under our long-term 
agreement. 
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Summary 

• Industry conditions remain challenging in the 
near term; a gradual market recovery is 
anticipated 

• We are investing and partnering                  
strategically to extend and differentiate            
our services 

• Our differentiated service offering is competitive, 
versatile and collaborative 

• We are engaging earlier and executing well 

• The long-term outlook for offshore energy 
developments is intact 
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